
The Home Selling Process

Phase 1
“Preparations”

Phase 2
“Marketing”

Phase 3
“Escrow Process”

First meeting &
property evaluation

Contract is accepted
(Ratification)

“ESCROW” is opened
Buyers deposit is made

Presentation of Value,
Preparations & Marketing

Negotiations occur

Calendering of 
Preparations & Marketing

Sign Listing Agreement
& complete disclosures

Pest (Wood) Inspection
performed

Websites built

Color Brochures ordered

Newspaper Ads created
& SOH ad space reserved

Enter listing in MLS

Day 1 on the market
(ready to be shown)

Sign goes in the ground
& sign riders placed

Just Listed Postcards
to Neighborhood

Property prep. Paint,
Flooring, Gardening etc.

Brokers Open House
(Monday or Thursday)

Sunday Open House

Marketing Continues until
offers are generated

All offers presented
Accept, Decline, Counter

Buyers do inspections
& approve all disclosures

Inspection, Appraisal, Loan
contingencies removed

Staging is installed

Escrow orders your
loan payoff information

Market for a Backup Offer

All Buyers funds arrive
at escrow

Sale is recorded (Closed)

Call to cancel Utilities

Staging is removed &
Arrange for Movers

Loan documents arrive at
escrow & Buyers sign

Seller signs off at escrow

Buyers do Final Walk
through at property

Buyer gets keys &
Seller gets proceeds
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